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The Confidential Estate Inventory is designed
to assist you in gathering the necessary and
pertinent data on your estate. It is divided into
four sections, known as the Four P’s of Estate
Planning: People, Property, Plans and Planners.

Each section which pertains to your personal
situation should be completed as thoroughly
as possible, using the guidelines provided.

This is all information which you can gather
in the privacy of your own home. By doing so,
you conserve valuable time and reduce the
cost of professional counsel, who will be
responsible for the actual implementation of
your estate plan.

This section contains data on the people of
your estate plan; family members, other indi-
viduals, and charitable organizations who are
a part of your estate distribution.

As you consider who these individuals are,
we trust the following guidelines will be of
interest and value.

TTHHRREEEE  RREEAASSOONNSS  WWHHYY  PPEEOOPPLLEE  GGIIVVEE
The first reason to give is ddeeppeennddeennccyy. Who
is dependent upon you for financial support
(husband, wife, minor children, aged par-
ents)? Those who would suffer financial loss
at your death take first priority, according to
state law as well as Scriptures. “Woe unto the
man who provideth not for those of his own
household,” speaks clearly to this point.

Note that it does not refer to prospering those
individuals, nor does it necessarily speak to
those who are no longer part of the house-
hold. But it strongly condemns the individual
who does not care for his dependents. ““HHee
hhaass  ddeenniieedd  tthhee  ffaaiitthh  aanndd  iiss  wwoorrssee  tthhaann  aann
iinnffiiddeell..””

The second reason to give is lloovvee. There are
those for whom you wish to make provisions
because of your love for them, though they
may not be dependent upon you. This, too, is

Scriptural. The basis of all giving is in the
Scriptures. “For God so lloovveedd…that He
ggaavvee…”

This is also a reason to list your charitable
organizations. You love the people who are
doing God’s work here on earth. And as
Jesus loved when He looked over Jerusalem
and wept, you love the lost, dying and hurting
world they are trying to reach.

The third reason why people give is
ttrraaddiittiioonn, and we contend that this is not a
valid reason. Neither the Scriptures nor the
laws of the states say you must divide your
property equally among family members,
because of tradition.

If they do not qualify as dependents, or if you
cannot give to them out of love, you may
need to reconsider your interpretation of
God’s plan of stewardship for your estate.

As you are listing the PPeeooppllee of your estate,
give complete information for all individu-
als…children from a former marriage,
deceased children, adopted children, foster
children, and any other relationships that
apply to your situation, including the extent of
dependency.

YYoouurr  NNaammee DDaattee  ooff  BBiirrtthh

HHoommee  AAddddrreessss

PPeerrssoonnaall  PPhhoonnee EE--mmaaiill  AAddddrreessss

BBuussiinneessss  PPhhoonnee OOccccuuppaattiioonn

BBuussiinneessss    AAddddrreessss



P
E
O
P
L
E

P A G E  2

SSiinnggllee MMaarrrriieedd WWiiddoowweedd DDiivvoorrcceedd SSeeppaarraatteedd

SSppoouussee’’ss  NNaammee DDaattee  ooff  BBiirrtthh

OOccccuuppaattiioonn EE--mmaaiill  AAddddrreessss

CCiittiizzeennsshhiipp  ((iiff  ootthheerr  tthhaann  UU..SS..AA..))  Husband Wife

AAnnyy  ffoorrmmeerr  mmaarrrriiaaggeess??                              Husband   YYeess                  NNoo Wife    YYeess                  NNoo

CChhiillddrreenn  ooff  tthhiiss  mmaarrrriiaaggee::
Name Birthdate Sex Married Children

#            Ages

CChhiillddrreenn  ooff  pprriioorr  mmaarrrriiaaggeess::
Name H/W Birthdate Sex Married Children

#            Ages

DDoo  aannyy  ooff  yyoouurr  cchhiillddrreenn  hhaavvee  ppeerrmmaanneenntt  ddiissaabbiilliittiieess??  IIff  ssoo,,  pplleeaassee  eexxppllaaiinn

DDeecceeaasseedd  CChhiillddrreenn
Name Birthdate Sex Married Children

#            Ages

OOtthheerrss  ttoo  bbee  ccoonnssiiddeerreedd
Name Age Sex Relationship

CChhaarriittaabbllee  OOrrggaanniizzaattiioonnss
Name Address
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IITT  IISS  NNOOWW  TTIIMMEE  TTOO  TTAAKKEE  AA  CCOOMMPPLLEETTEE
IINNVVEENNTTOORRYY  OOFF  PPRROOPPEERRTTYY  IINNCCLLUUDDEEDD  IINN
YYOOUURR  EESSTTAATTEE

When you are making a listing of your prop-
erty, it is important that you clearly convey to
your planners how your property is held. The
five basic types of property ownership are:

11))  IInnddiivviidduuaall  oowwnneerrsshhiipp
22))  TTeennaannttss  iinn  ccoommmmoonn
33))  JJooiinntt  tteennaannttss  wwiitthh  rriigghhttss  ooff  

ssuurrvviivvoorrsshhiipp
44))  TTeennaannttss  bbyy  tthhee  eennttiirreettyy
55))  CCoommmmuunniittyy  pprrooppeerrttyy

The success or failure of tax planning and
the final distribution of your estate are often
dependent upon the coordination of property
ownership with legal instruments in effect.

CCaarreeffuull  rreevviieeww  iiss  iimmppoorrttaanntt..

It would not be practical to have appraisals
made on all of your property at this time.
However, it is important that you furnish your
professional counsel with reasonable values.

Be realistic; do not over-value, or be too con-
servative. Give special attention to collec-
tions, hobbies, jewelry, and antiques. If there
is any question on valuation or ownership,
provide your professional counsel with as
much information as possible.

UUssiinngg  tthheessee  gguuiiddeelliinneess,,  yyoouu  aarree  rreeaaddyy  ttoo
ttaakkee  iinnvveennttoorryy  ooff  yyoouurr  eessttaattee..

CChheecckkiinngg  aanndd  SSaavviinnggss  AAccccoouunnttss  ——  TTiimmee  CCeerrttiiffiiccaatteess  ——  MMoonneeyy  MMaarrkkeett  FFuunnddss

Type of Account Maturity Owner Current Value

$$

$$

$$

$$

$$

TToottaall $$

RReeaall  EEssttaattee

Type Location Owner Purchase Cost Mortgage Market
(State) Date Basis Balance Value

RReessiiddeennccee $$ $$ $$

$$ $$ $$

$$ $$ $$

$$ $$ $$

$$ $$ $$

TToottaall $$
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LLIIffee  IInnssuurraannccee  ((IInnddiivviidduuaall,,  GGrroouupp,,  MMoorrttggaaggee))

Insured Owner Primary Contingent Plan of Death Benefit
Beneficiary Beneficiary Insurance

$$

$$

$$

$$

$$

$$

TToottaall $$

MMaarrkkeettaabbllee  SSeeccuurriittiieess  ((SSttoocckkss,,  BBoonnddss,,  MMuuttuuaall  FFuunnddss))

Name of Company # Shares Owner Type Original Cost Current Value

$$ $$

$$ $$

$$ $$

$$ $$

$$ $$

$$ $$

TToottaall $$

RReettiirreemmeenntt  PPllaannss//EEmmppllooyyeeee  BBeenneeffiittss

Plan Owner Beneficiary Value

Individual Retirement Account $$

Individual Retirement Account $$

401(k), 403(b) Plans $$

Tax Deferred Annuity $$

Qualified Pension, KEOGH or Profit Sharing Plan $$

Split Dollar, Stock Option orThrift Plans $$

Deferred Compensation Agreement $$

Roth IRA $$

TToottaall $$

Describe any unique provisions:
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BBuussiinneessss  IInntteerreesstt

Name of Business

Business Activity Value $$
((NNoottee::  IIff  ffaarrmm,,  iinncclluuddee  vvaalluuee  ooff  mmaacchhiinneerryy,,  lliivveessttoocckk,,  ggrraaiinn  iinn  ssttoorraaggee..  LLiisstt  vvaalluuee  ooff  llaanndd  uunnddeerr  rreeaall  eessttaattee..))

Have minority interest or lack of marketability discounts been considered in value?            Yes No

Net Profit (Before owner’s earnings & taxes): 20 $$

Projected Future Change: 20 $$

Business Life Insurance: Beneficiary $$

Are any Family Members Involved in Business?                  Yes                 No

Names

Form of Business: Sole Proprietorship Partnership

C Corporation Professional Corporation

S Corporation Personal Holding Company

Buy/Sell Agreement                   Yes                  No

Describe (or attach copy)

Owner/Key Employees Age % Owned or # Shares Annual Income Include in Buy/Sell?

$$

$$

$$

$$

At Death Business is to be: Continued by Heirs Liquidated

Sold to Surviving Owners Other:

Sold to Key Employees

Please describe any unique qualities of your business that you feel are pertinent to your estate design:
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MMiisscceellllaanneeoouuss  AAsssseettss

Type Description Owner Value

Personal Effects/Autos $$

Antiques $$

Notes Receivable $$

Collections/Hobbies $$

Precious Metals/Gems $$

Oil and Gas Interests $$

Limited Partnership $$

Mortgages/Contracts $$

Other Assets $$

$$

$$

TToottaall $$

LLiiaabbiilliittiieess

Owed on What Property? Amount

Current Bills $$

Bank Loans $$

Notes Payable $$

$$

$$

$$

$$

TToottaall $$

FFuuttuurree  IInnhheerriittaanncceess

Amount

Husband: From Whom? Age: $$

Wife: From Whom? Age: $$

FFeeddeerraall  IInnccoommee  TTaaxx  IInnffoorrmmaattiioonn

For Year 20 Adjusted Gross Income  $$ Taxable Income $$

Projected ChangeThis Year 20                                    $$ $$



GUIDELINES FOR COMPLETING THE PLANS SECTION

P
L
A
N
S

P A G E  7

When we talk about plans in this section of
the Confidential Estate Inventory, we are
focused upon what you understand to be
God’s plan of stewardship for the distribution
of your estate.

CCOONNSSIIDDEERR::

11)) If death had occurred yesterday, how
would you want your PPrrooppeerrttyy distributed
to your PPeeooppllee?

Mentally reduce the value of all your prop-
erties to cash, and assume you are giving
away that much money today. You cannot
wait until tomorrow. How much will you
give to each of the individuals and organi-
zations you have listed as the PPeeooppllee of
your estate plan?

The only valid estate plan is the one in
effect when death occurs.

22)) But death did not occur yesterday. We
all expect a long life, and we know God will
bless and prosper us. What will change
your plans in the future… dependents no

longer in need of your support, an inheri-
tance changing your estate value (and
increasing taxes), death of a beneficiary,
inflation of estate values, etc.

Your professional counsel needs complete
information to design an estate plan which
will carrry out your goals and objectives,
express what you understand to be God’s
plan of stewardship for your estate, and be
sufficiently flexible to accommodate future
changes in your estate.

If you have an estate plan and are reviewing
or revising that plan, it is important that you
provide copies of existing wills, codicils,
durable powers of attorney or trusts to your
professional counsel.

If any reportable gifts have been made, pro-
vide complete details on these gifts.

And if pre-nuptial agreements, or powers of
appointment are in existence, copies of these
should also be provided.

EExxiissttiinngg  PPllaannss

YYOOUU YYOOUURR  SSPPOOUUSSEE

Do you have a will? Yes No Yes No

Have trusts been created? Yes No Yes No

Have durable powers of attorney been created…

for property? Yes No Yes No

for health care? Yes No Yes No

Have reportable gifts been made? Yes No Yes No

If yes, amount of unified credit used:                          $ $

Are pre-nuptial agreements in effect? Yes No Yes No

Are community property agreements in effect? Yes No Yes No

If your answer is yes to any of these questions, please describe the agreement fully or attach a copy of the 
agreement:
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CCuurrrreenntt  DDeessiirreess  ffoorr  DDiissttrriibbuuttiioonn  ooff  PPrrooppeerrttyy  

If married, at death of first spouse:

All to surviving spouse

Other desires

If single, or at death of surviving spouse:

GGiiffttss  iinn  KKiinndd::
Recipient Property

GGiiffttss  ooff  FFiixxeedd  AAmmoouunnttss::
Recipient Amount

$$

$$

$$

$$

GGiiffttss  ooff  PPeerrcceennttaaggeess::
Recipient Percentage

%%
%%
%%
%%
%%
%%

OOtthheerr  DDeessiirreess::
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The personal representative will be responsi-
ble for carrying out the terms of your will at
the time of death. There are several items to
take into consideration as you choose this
individual.

AAvvaaiillaabbiilliittyy.. Many times individuals wish to
appoint a personal representative who lives
some distance from the estate. An individual
of approximately the same age or an individ-
ual who is occupied in business, might not be
available to handle the responsibilites of a
personal representative. Be sure to consider a
personal representative who will be available
when needed.

QQuuaalliiffiiccaattiioonnss.. Is the individual whom you
are considering qualified for the job through
experience, business management, etc.?

IInntteerrppeerrssoonnaall  CCoonnfflliiccttss.. Many times, the
individual appointed is a family member, or
someone with a vested financial interest in
the estate. The responsibilities as personal
representative may place him in a position of
potential conflict with other family members.

The distribution of household goods and 
personal effects, sale of the family home,
continuation of the family business or farm,
all are decisions which may be better made
by a third party, someone without a vested
interest.

A good case can be made for the bank to
serve as personal representative. They are
bonded, they are available, they never move
away or die. They do not have a vested finan-
cial interest in the estate, and they have
experience in the probate process and man-
agement of estate assets.

If personal involvement in decisions is
desired, a family member can serve with the
bank, with powers limited to certain manage-
ment decisions.

Remember, ppeeooppllee are important. Choose
your personal representative carefully. You
should also name an alternate representa-
tive, should you choose not to use a bank or
trust company.

All that we have said concerning the choice
of a personal representative can also be said
about the choice of a trustee. The avoidance
of interpersonal conflict, competence, and
availability, all need to be taken into 
consideration.

Where a bank is chosen and you wish family
representation, co-trusteeship is possible. But
it’s interesting to note that where the benefici-
aries are given the power to either change
trustees, or to veto the action of the trustee,
this is usually sufficient control to satisy most
estates.

NNaammee AAddddrreessss

PPeerrssoonnaall  RReepprreesseennttaattiivvee

AAlltteerrnnaattee  RReepprreesseennttaattiivvee

NNaammee AAddddrreessss

TTrruusstteeee

AAlltteerrnnaattee  TTrruusstteeee
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The realities of life dictate that we must give
consideration to who will be in a position to
manage property and make health care deci-
sions in case of mental or physical disability
prior to death.

Relying on family members or friends to act
under court-appointed conservatorship may
affect interpersonal relationships and cause

unnecessary costs and restrictions.
The alternative is to grant this power to an
individual whom you trust to hold your 
personal care and well being as a priority.
This power does not give the named individ-
ual the ability to declare your incompetency.
However, it does grant specific authority to
that individual to act on your behalf once 
disability has been determined.

NNaammee AAddddrreessss

PPoowweerr  ffoorr  PPrrooppeerrttyy

AAlltteerrnnaattee  

HHeeaalltthh  CCaarree  PPoowweerr

AAlltteerrnnaattee

NNaammee AAddddrreessss

GGuuaarrddiiaann

AAlltteerrnnaattee  GGuuaarrddiiaann

One of the most important reasons for a
young family to have an estate plan is to
name a guardian for minor children. It’s
impossible to replace parents, but if death
occurs, someone must fill that place.

You can select someone whose lifestyle is
compatible to yours, who will care for your chil-
dren in the kind of family surroundings which
you desire, or that person will be selected by
the probate court. It is your choice.

If you have not already selected that individ-
ual, it will be one of the most difficult deci-
sions you will make in the esate planning
process.

TThhee  ffoolllloowwiinngg  gguuiiddeelliinneess  mmaayy  bbee  ooff  vvaalluuee
aass  yyoouu  mmaakkee  tthhiiss  cchhooiiccee::

11)) Individuals who do not have children may
not make good guardians. You learn to be
parents by being parents of babies, one-year
olds, five-year olds, etc. This experience is
important.

22)) Many people who have two children, want
two children. For this reason, they might not
wish to be guardians, creating a larger family.

33)) The age of the children of the family you
choose as guardians is important. They
should be the same general age as your chil-
dren, avoiding a two-family situation.

44)) And most importantly, make certain that
the lifestyle of the people you choose is com-
patible with your Christian lifestyle, so your
children will have the opportunity to continue
to grow spiritually.

When you have made your choice and are
comfortable with these individuals, you
should discuss with them their willingness to
serve.

The nomination of an alternate guardian is
also important, should the individual you
have chosen be unable or unwilling to serve
when called upon.
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PPhhoonnee ::   881122 .. 333344 .. 00220066
EE--mmaa ii ll ::   rrcc ll aa rrkk@@ssoocccc ..oorrgg

Estate planning is not a “do-it-yourself” proj-
ect. Competent counsel, with expertise in
state law, tax planning, and estate draftsman-
ship, is extemely important.

If you have legal cousel who is competent in
the field of estate planning, you are fortunate.
Your legal counsel will be the key to your
estate planning team.

Other members of the team will be your
accountant, life underwriter, investment 
adviser, and bank trust officer.

If you do not have competent legal counsel,
another member of the estate planning team
may be able to direct you to an individual
who is experienced in this specialized field.

Most communities also have a lawyer referral
service, which can refer you to two or three
attorneys who are competent in this field.

NNaammee AAddddrreessss

AAttttoorrnneeyy

AAccccoouunnttaanntt

LLiiffee  UUnnddeerrwwrriitteerr

IInnvveessttmmeenntt  AAddvviisseerr

Now that you have completed the
CCoonnffiiddeennttiiaall  EEssttaattee  IInnvveennttoorryy, it is 
ready to be forwarded to our office. We will
request preparation of a personalized
design for your estate by Lifestyle Giving,
Inc., an estate design firm serving Christian
individuals. Remember, there is no cost or
obligation. It is our desire to be of service.

MMaaiill  TToo::

P A G E  1 1
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